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CJIENbIE 30HbI B BOPOHKE
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yBUOENN Ha CauTe —
KYNWUIn B Mara3mHe
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COGNAVH-KOHBEPCHAMUM
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YACTO BU3HEC ObYYHAET
CTPATEINKO HA BHEPALLIHUX
A HETNOJIHbIX BAHHDIX
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PELLIEHWUE: OMNICHANNEL PURCHASE ATTRIBUTION (OPA)

Ob6bsaBneHue [Tokynka MeTpuka
Yandex Client ID Mindbox nony4aet NHpopmauus
COXpaHsaeTcs B Npodpub OAaHHbIe O NOKYMKax O KOHBEPCUU
kKnneHTa B CDP Mindbox OHMaNH 1 opnanH OTMpPaB/ISEeTCH
aBTOMATNYECKU

[InpekT

CtpaTterunsa oby4yaeTtcs
Ha MOJHbIX AaHHbIX
00 oHalH-

N oPpNanH-NoKyrnKax




ABTOMATU3ALINA [IEPE[JAYA 100% JAHHbIX
B PEXXUME
PEAJIbHOIO
BPEMEHM

ABTOMATUYECKNN MITUUNHT Yepe3 HeCKONbKO CEKYHN, [lepepaem gaHHbIE
BU3NTOB Ha CanT C MOKYNKaMWu KOHBepcus nonagaet B AnpekT B HATUBHOM MOEHTUPUKaTOpE
B odps1anHe Ha ctopoHe CDP n MeTpuky MeTpuku




CTAPT 3A 1 IEHD [locTynHo Ha Bcex Tapudax
bE3 PA3PABOTKH Mindbox

OT1 2 YacoB

[1aTb cornacue BawieMy MeHepxepy
Ha HAaCTPOWKY nop, KoY

)

Co3paTtb uenu B MeTtpuke




MAKCUMA/TbHDIN
JOPEKT 111 BUSHECA

MHOro BO3BpaToB [lonrnin Bbibop: Ttogn n3yyator
N HEBbIKYMOB Mebenb, TeXHUKA, B OH/1aNHe, a MoKynatoT

PEMOHT B opanHe






v¢ ASKONA

3AD.A"IA [TpoBenun A/B-3kcnepunmMeHT:

YBennunTb Npoaarku

POA ( KOHTpoNbHasa rpynna (A) ) ( 3KCnepumeHTanbHasa rpynna (B) )
M ONTUMU3NPOBATH
NepPPOMAHC-NPOABMKEHME 5 KaMMaHWI 5 KaMnaHW Nony4Yanm
C yHETOM BCETO ONTUMMN3NPOBANNCH OaHHble n3 Mindbox o Bbikynax
KINMEHTCKOI o NyTn — Ha CTaHOAPTHYIO Lienb M ONTUMU3NPOBANUCH Ha Lenu

OHMaWH 1 oPpJIanH

«ECOMMERCE: MOKYINKA» «3AKA3 OIIAYEH»

B OH/1anHe n opnanHe




B1,5PA3A +34%

Huke [ PF I@HHbIX




v¥ RENDEZ-VOUS

KAK ONTUMU3ALIUA KAMITAHUIA
HA BbIKYIIJIEHHDIE 3AKA3DI
[TIOMOIJIA ®SUH-PUTEUIIEPY
CHU3UTD 1PP HA 23%

[TepdpomaHCc-KaMnaHns Cc onTUMmM3aumen

Ha gaHHble Mindbox o pakTnveckmnx npopgakax
npuHecna Rendez-VVous bonblue goxoaa

OT BbIKYMJIEHHbIX 3aKa30B 1 NoKa3asia bonee
H13kyto PP, yem gpyrme BapmaHTbl HACTPOUKU

-23%

[1PP no Bbikyn/j1eHHbIM
3aKa3am

+14% +11%

BblIKYIMNNEHHDbIX CpG,EI,HVII?I YekK
3dKad30B BblIKYMNJEHHDbIX
3dKa30B




TUNOTE3A PAKT

[lepeToK KOHBEpCUi OboraweHne oaHHbIX
N3 OH1aNHa B OdJ1lanH OH/1anHa




TUNOTE3A PAKT

OdpnanH-KoHBEepCUn MO>XHO ONTUMU3NPOBATH
HeJoCTaTOYHO AJ19 0byyeHus KaMMNaHWIO Ha HECKOJ/bKO
CTpaTermmu Lenen: oHnanH n opnanH




BbiBO/1bl

© MuHUMM3MPYITE Cnenblie 30Hbl B BOPOHKE U AenanTe
BECb MPOLECC MPOAAXN U3MEPUMbBIM U YNPABNSEMbIM

© [dononHanTe gaHHble oHNarHa AaHHbIMU odianHa
1 Bblkyna c nomoLllbto Omnichannel Purchase
Attribution (OPA) ot Mindbox

© OnTumMusMpynTe cTpaTernn pekamMHbix KaMrnaHui
Ha LlefieBble 0eNCTBUSA Ha BCEX 3Tarnax BOPOHKN
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